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Match the Host
Part 1: Ask each guest to write their: favorite dessert and their 

favorite beverage on a piece of paper.

Determine which guest’s preferences match the Host’s preferenc-

es. Give a ticket for a drawing or a prize to the winners.

Part 2: Next, have guests make a list of everyone they know who 

lives within 30 minutes of their home. Give tickets or a prize to 

the ones with the most and the least.

Part 3: Now say “everyone, you have just planned your next 

Tupperware party! You have something to eat, something to drink 

and people to invite — we just need to set the date! I’d love to 

help you earn FREE and/or half-price Tupperware® products.

Party fun that helps you date

Dating Bag
You’ll need:
1. a Tupperware® product in a gift bag
2. a bowl of Tupperware keychains and/or magnets that open.

Put a “love” note in each that says “way to go! Keep this
 gift & I will give you your second gift this: __________________ 
(use something you have on hand) at your party.”

Say “now I know you have been dying 
to know about this special bag. Well, it’s 
another special gift I have for our Host this 
evening. I love to shower my Hosts with 
gifts and this one is hers when two of you 
decide to invite me in for an hour of fun!”

“So, you all have your keychain or magnet and nobody opened 
theirs yet, right? OK, if I can shower you with gifts at your party, 
then keep the keychain and open it up to see the gift inside.”

“Or, if you don’t want to invite me over, I totally understand. Just 
put the keychain with the mysterious gift back in the bowl.”

Roll the Dice

Bring a basket of nice Tupperware and put it on display but don’t 

talk about why it’s there. Have each guest roll the dice then ask 

them to write the number on their order form and circle it. 

Each time a guest rolls the dice, get all excited about the number 

they rolled. Say something like “oh, 

you’re going to love that number! Write 

it on your order form and circle it!”

Later in the party say “ok, you all know the number you rolled? 

That’s what you’ll pay for any item in my basket when you decide 

to have me and a few of your friends over for an hour of fun and 

shopping when you pick one of my preferred dates.”

Good Luck Penny
Greet guests and thank them for coming to the 
party. Say that you want them to remember you 
as their Tupperware Consultant and say “here is 
a lucky penny.” Tell them to hold onto the penny. 

During the party say “I gave each of you a lucky penny. You can 
do one of three things with it:

1. keep it for good luck
2. use it to take a penny off your order
3. Purchase a gift from my dating basket for a

penny and receive that product at the party  
you host.”

“And remember, it just makes ‘cents’ to host a party and earn 
FREE or half-price gifts!”



Hi%Mary!%%This%is%________%from%Tupperware.%%October%is%our%annual%Record%breaker%Month%and%we%have%amazing%
offers%for%everyone%that%par:cipates.%%I’m%in%a%challenge%today%to%talk%to%____%people%and%share%the%informa:on.%%Did%
I%catch%you%at%a%good%:me?%
%
First,%we’re%looking%for%people%that%might%be%interested%in%earning%some%extra%money%for%the%holidays,%or%joining%our%
friends%and%family%discount%club.%%%Do%you%know%anyone%that%might%be%interested%in%earning%extra%money%and%ge4ng%
Tupperware%at%a wholesale prices for personal use?%
%
If%they%say%THEY%are%interested—%
Great!%%Can%I%message%you%some%of%the%printed%informa:on%and%help%you%get%started?%
%
If%they%refer%someone—%
Wonderful.%%Mary,%if%__________%decides%to%join%my%team,%would%you%host%an%ac:vity%to%help%her%get%started?%
%
If%no—%
That’s%okay.%%I’m%also%looking%for%people%that%would%be%interested%in%hos:ng%a%get%together%to%earn%FREE%Tupperware. 
During%the%next%few%weeks,%%when%you%host%an%average%party,%you%would%receive%$150+%in%Tupperware%for%FREE!%%And
%with%a%grand%party,%you%would%receive%over%$300+%in%Tupperware%for%FREE!%%Could%you%get%excited%about%that?%
%
If%yes___%
Thinking%of%your%friends,%which%would%be%be`er,%_____%or%_____.%(give%two%choices)%%A%Thursday?%%I%have%Oct%7%or%Oct%
14%open.%%Which%would%be%be`er?%%Do%you%want%6:30%or%7pm?%%(Make%sure%to%offer%choices%to%zero%in%on%the%date,%
date,%:me)%
%
If%no___%
That’s%okay!%%Maybe%you’d%like%to%be%one%of%my%helpers%and%s:ll%earn%some%free%items.%%I’m%looking%for%people%that%
would%like%to%_______________.(share%which%helper%op:ons%you%have%chosen)%
%
If%yes___%
Great!%%Can%I%come%by%and%bring%you%a%packet%tomorrow,%(If%your%schedule%is%:ght,%tell%her%you%will%mail%it.%%Then%call%
in%a%few%days%to%make%sure%it%has%arrived)%
%
If%no—%
I%understand!%May%I%send/email%you%one%of%our%flyers%so%you%can%at%least%see%our%customer%specials?%
%
If%yes___ Wonderful!%I’ll%pop%that%in%the%mail%today.%%(If%you’ve%decided%to%have%an%event%like%a%mystery%host,%or%fun%
night,%include%informa:on%with%the%brochure%and%then%follow%up)%
%
To%close___%
Mary,%thank%you%so%much%for%helping%me%with%my%contact%challenge%today.%I’ll%talk%(or%see)%you%soon!%
%

The%Dating Waltz  Filling%your%calendar%
%
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1. Get your Catalogs out there!
Tupperware spends a lot of money creating our most important marketing tool – the 
catalog. Get it out there and it will bring you party datings when you follow up!  
Here are some ideas – 
* Give to friends, family members, co-workers, neighbors – be sure your info is on
the back. Ask them to always share your name with others.
* Teacher’s lounge at schools
* Employee lunchrooms
* Hair Salons, Laundries, community bulletin boards
* Receptionist at the Doctor, Dentist, etc.
* Your T zone – neighbors to your right, left and in front – include a coupon for 10%
off of an item when they date a party or their first order.
* Anyone who works in large offices, factories, etc.
Remember where you placed these and re-contact frequently with new sales brochures

2. Throw Yourself a Party (easiest dating!)
Find a reason to host a party in your own home (new products, special events, etc.) and 
invite everyone you know to come help you celebrate! Offer incentives if they bring 
guests. Host it as an open house to increase attendance. Have a large calendar on a 
table with the upcoming dates highlighted that you want parties. Have a special gift for 
dating on those days! 

3. Get Yourself Out there!
If you are face to face with people, they will catch your enthusiasm and want 
to share it. Ideas to get out and meet new customers! 
* Booth at school fairs
* Booth at local street festivals
* Carry catalogs with sticky note on each!
Start conversations everywhere. Ask if they would like a “free” catalog. Ask them for
their name and # so you can call them to see if anything caught their eye. Keep the
sticky note and follow up.
* Be your own BOSS – Look before you leave the house- Would you do business with
you? Don't forget to wear your smile!

4. Advertise!
Get the word out to people who need to know about you! 
Here are some ideas: 
* Facebook page
* Make sure all your catalogs you give out have your name, phone number and
website on them * Church bulletins
* Alumni newsletter, class reunion updates
* School football calendars, drama and musical programs
* Business cards – get them inexpensive from



7"WAYS"TO"DATE"NEW"PARTIES"NOW!"

* Vista Print –they have our logo.

5. Think of some new places to host parties –
A party can be held everywhere – not just in a host’s home – be creative - 
* Host an office party during lunch or after work – make a microwave cake and they
will come!
* Restaurant party – many of them have a room you can use as long as you buy food.
* Park parties – good for Mom’s with kids
* Multiple host parties – two or more hosts have their parties at the same place and
time – each has their own group of guests come.
* Host a party before or after a PTA meeting, clubs, any organization meetings
* Bingo Party at a restaurant, club house, rent a room.

6. Make your party a Dating Event!
* Make your party fun so guests want to come to another one.
* At the beginning of each party, thank the host and all of the guests also encourage
each of them to have a show so they to can get a Free Tupperware and have Fun!
* Offer “instant” dating gifts as a bonus on the days you need to fill.
* Have your date book highlighted on the days you want to date parties.
* When demonstrating the Host Gift Specials, be sure to say: “With $500 and 2 parties
dated tonight,  _____________ (host) will be able to select this as one of her gifts!
When you date a party you could get this gift also!”

7. Use one of these other ideas:
* Include a business card or monthly brochure with all your bill payments.
* Participate in school programs, volunteer to help – networking is free!
* Go to your kids events with Tupperware materials ready to give out– most groups need
funds and don’t even know you can offer fundraising.
* Carry a notepad to jot down names and numbers.
* ALWAYS carry catalogs  recruiting materials and one or two complete party plan
packs with you – You can date and party plan a party immediately!

REMEMBER THERE ARE ONLY TWO PLACES TO DATE A PARTY 
– AT A PARTY OR AWAY FROM A PARTY! JUST ASK!

Use ESP – Every Single Person, Every Single Place!



Pick a Theme for your Super Fun Tupperware Party!! 

Fiesta Night! 
Salsa & Guac! 

Healthy Eating Solutions! 
Chicken & Potatoes or  

Salmon & Asparagus in 8 Minutes! 

 Meal Prep Made Easy!
    Save Time and Money

Pajama Party! 
Popcorn or Pizza Rolls 

Pressure Cooker Meals 
made Easy! 

BBQ Shredded Chicken 
Sandwiches Cheeseburger Pasta  

Or Chili in 30 min es or less! 

Let's Bake A Cake! 
Make a cake in 10 minutes! 

Weird Science Party! 
rill in yo r Mi ro ave!


